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Tom recently celebrated his 7-year anniversary with the Artisan Partners
U.S. Value Team. To commemorate his time with Artisan, we asked him a
few questions to get to know him better as an investor.

You had an unconventional start to your career as you were an anthropology major in college.

What was your path from anthropology to becoming a portfolio manager, and how have you Thomas A. Reynolds IV
been able to apply your social sciences background? Portfolio Manager

; ) ) : o ' o Years Investment
Reynolds: | grew up in the suburbs of Chicago, which had a large physical footprint in the financial industry 2 Experience

back then with commodity and options trading pits. In high school, | found myself drawn to the city instead
of typical jobs with better hours like waiting tables or caddying. | interned in trading operations at some large
banks and then in research in high school and college. The tangible experience in the financial world gave
me the confidence to explore new areas in my college studies. Anthropology is a wonderful major, and |
wouldn't trade it for the world. As a generalist, 'm dropping into new industries and having to learn the unique
customs of all the participants—management, customers, employees, investors and so on. My first job was in
a fixed income department, where | became more interested in the companies buying the securities than the
securities themselves. | then went to business school at the University of Chicago to check all the requisite nerd
boxes to transition my career. From there, | followed one of the many paths into the investment profession,
working in investment banking and then moving to the buyside. All these experiences help me today. | can
dive deeply and narrowly into a single company thanks to the banking pressure cooker. | can understand
securities on balance sheets, which helped our funds greatly during the Silicon Valley Bank Fun Run. Most
importantly, | can drop into new areas where | have no experience with a process but feel comfortable that |
can translate the unfamiliar to the familiar.

You've described your investment approach as seeking “better, safer and cheaper” companies
in order to tilt the odds in your favor. Yet, business is dynamic. Industries, competition and
technologies are constantly in flux. As an investor, how do you respond to new information?

Reynolds: Early in my career, | would grind to understand every nook and cranny of a business. A wise veteran
told me there are five things you need to know about a stock, and by the time you know three of them,
it's too late. Find the most important drivers. Estimate the odds of positive and negative outcomes within
those drivers. When the potential for positives significantly outweighs the potential for negatives, invest. That's
the essence of probabilistic investing. On the flip side, when confronted with new, negative information that
changes the probability distribution, it's time to sell. I'm more likely to move on when | feel the odds have tilted
against me than to dig in. After all, the odds of having a “perfect” portfolio at any moment in time are zero. As
the size of the probability bubbles of different outcomes change, positive or negative, position sizing needs
to be adjusted accordingly.

Investment Risks: Investments will rise and fall with market fluctuations and investor capital is at risk. Investors investing in strategies denominated in non-local currency
should be aware of the risk of currency exchange fluctuations that may cause a loss of principal.
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How do you think about macroeconomic risks with respect to
your decisions and portfolio positioning?

Reynolds: | think about macroeconomic risks with a similar probabilistic
approach as with individual stocks. Anybody who tells you with certainty
what the 10-year US Treasury yield will be in a year, what economic
output will be, what politicians will do, what other countries will do, is
nuts. Go back to the end of 2019. Did anyone’s medium-term outlook
call for a pandemic, a stock market crash, massive stimulus or a massive
market rally, followed by a surge in inflation, supply chain chaos and a
land war in Europe? No. We don't know what's going to happen. Instead,
we consider a reasonable range of possible outcomes and have an eye
toward surviving risks from both tails.

The trend toward passive investing has been persistent, with the
share of assets in passive mutual funds and exchange-traded
funds eclipsing their active counterparts in 2023. Does active
management still have a role to play in investors’ portfolios?

Reynolds: The asset management industry is going through a period of
structural change. Some firms are handling this by deemphasizing active
equity management and attempting to build scale and/or diversify with
M&A. Artisan believes in active investment management and commits
resources to its existing teams while growing in new areas through talent
acquisition. | believe active, passive and alternative investing will all have
important seats at the table when the industry shakes out.

| realize the S&P 500° Index has been on an awesome winning streak
since the global financial crisis. However, we don't have to go back that
far in history to see extended periods where active management added
significant value. | graduated college in June 1999. The S&P 500 peaked
the following spring and bottomed in late 2002—down about 50% peak
to trough. The index didn't achieve its early 2000 record high until late
2007, which you recall was promptly followed by a ~55% drawdown over
the next 18 months. The S&P didn't surpass that 2000/2007 high again
until 2013. My first few years of savings eked out around a 3.5% annualized
total return over the first 14 years of my career! The Barclays (Lehman)
US Aggregate Bond Index beat the S&P 500 by ~220bps. While it is
tempting to focus on the 12 years since then for the S&P 500 cranking out
14.1% annualized total returns to the bond market'’s 1.7%, investors must
remember the market’s cyclical time horizons can monopolize significant
portions of investors’ careers. Any investor or allocator who began their
career post-GFC has only experienced buy-the-dip up markets and
massive government stimulus. That's a long way of saying that | believe
active will come back and Artisan’s investment teams and clients may be

positioned to benefit when it does.

The legendary Charlie Munger passed away in 2023. What's one
of his lessons, whether about investing or another topic, that
most resonates with you?

Reynolds: Mr. Munger spoke a lot about creating win-wins in business
and treating people with respect. Essentially, don't let the MBA textbook
or the spreadsheet lead you astray. In one of his last interviews, he said
business school students can take the notion of an item like capital

efficiency and misuse it.

“They learn for instance, that if you just pay the suppliers in 90 days and sell in
30days, then you get all this—somebody else is furnishing your working gaps.
So they abuse the supplier, who's a little supplier, because they can get by with
it. I don't think those models are safe or good. [ think that’s a dumb way to
treat little suppliers. So | don't believe in that kind of brutality to little suppliers.”

Let's extend this to the real world. It might have looked good in a
spreadsheet for Boeing to spin off capital-intensive parts of its business,
such as Spirit AeroSystems, and then squeeze them brutally. Indeed, it
seemed to work for a few years. But eventually the strain Boeing applied
to Spirit broke a critical supplier's operations, which in turn caused a
Boeing 737 MAX to have part of its fuselage blow out midflight, Boeing to
halt production again, the FAA to focus (finally) on Boeing and place limits
on how many 737 MAX's it could build. The Gsuite didn't put that in the
spreadsheet, and now the company just raised $21 billion to fix its balance
sheet from the resulting cash burn. Extend it to how Boeing treated its
union, and we can see why the union is so dug in and mistrusting of
management. Treating people fairly isn't just the right thing to do, it's

smart business.

Munger’s business partner, Warren Buffett, has said: “Investing is
simple, but not easy. The key is to have patience and discipline.”
How do you keep emotions at bay?

Reynolds: We find our patience and discipline in our process and humility.
Leaning on our process keeps emotions out of decision making. People
may associate big market sell offs with emotions like fear and anxiety. Our
team actually gets excited in these drawdowns because we can smell
opportunity, and our process keeps us from getting overly enthusiastic to
"buy the dip” if the probabilistic outcomes aren't in our favor. Humility helps
us evaluate our investments based on new information. If one of our stocks
reports earnings and the stock falls 10%, we do not assume the market is
wrong. We use our process to take a fresh look at the new information
and invest or divest accordingly. The same logic applies to the positive
outcomes. If a stock has a large runup, typical value-investor emotions
yell “SELLI", but we re-evaluate the situation as if it were a fresh buy. If the
probability bubbles have changed to the positive, let it run. If not, sell.
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Are there any books you've been reading or movies and
podcasts you would recommend?

Reynolds: Chris Miller's Chip War: The Fight for the World's Most Critical
Technology is a great history of the semiconductor industry that takes us

World War Il podcast, “We Have Ways of Making You Talk”. Also, John
McManus' recent book on D-Day is a great example of how intense
preparation and planning for an event can provide order, structure and a

framework for success, even when the event presents unforeseen chaos.

from its roots to today’s geopolitical flashpoint of Taiwan. o , . .
What would you be doing if you weren't doing this?
I'enjoy listening to The Decoder with Nilay Patel, editor in chief of The Verge. Reynolds: | really enjoy investing. If | wasn't investing in public securities,

It focuses on today's big issues in the areas of innovation, government ) o ) L )
ys b9 9 I'would be investing in private ones. | do think it would be fun to invest

olicy and business strategy. . . . ! ) !
policy 9y in a small business and have an immersive operations experience such as

Tae Kim's The Nvidia Way shows how managerial strategy, culture, work ~ upgrading the technology platform. Being on a corporate board would be

ethic, raw PhD horsepower and most importantly the fear of being interesting as well; being a sounding board for management and hopefully

out-competed built the most important company in the world today. providing level-headed advice on strategy, risks and opportunities.

For those into war books, I've been enjoying James Holland's recent
works on Sicily, Italy and the Sherwood Rangers. He also co-hosts a

For more information: Visit www.artisanpartners.com

Investment Risks: Infernational investments involve special risks, including currency fluctuation, lower liquidity, different accounting methods and economic and political systems, and higher transaction costs. These risks
typically are greater in emerging and less developed markets, including frontier markets. Securities of small- and medium-sized companies tend to have a shorter history of operations, be more volatile and less liquid and
may have underperformed securities of large companies during some periods. Value securities may underperform other asset types during a given period. These risks, among others, are further described in Arfisan Partners
Form ADV, which is available upon request. This is a markefing communication.

This material represents the views and opinions of Thomas Reynolds, portfolio manager of Artisan Value Equity, U.S. Mid-Cap Value and Value Income Strategies, as of 8 January 2025 and do not necessarily represent those of Arfisan
Partners. The views and opinions expressed are based on current market conditions, which will fluctuate, and those views are subject to change without notice. While the information contained herein is believed to be reliable, there is no
guarantee to the accuracy or complefeness of any sfatement in the discussion. Any forecasts contained herein are for illustrative purposes only and are not to be relied upon as advice or inferpreted os @ recommendation.

For the purpose of determining the portfolios” holdings, securifies of the same issuer are aggregated fo determine the weight in the Strategies. The holdings mentioned above comprised the following percentages of a representative account
within the Composites” total net assefs as of 31 Dec 2024: Artisan Value Income Strategy — The Boeing Co 1.0%. Portfolio holdings are subject to change and Artisan Partners disclaims any obligation to advise investors of such changes.

References to “better, safer, cheaper” are based on views of a security’s Margin of Safety. Margin of Safety, a concept developed by Benjamin Graham, is the difference between the market price and the estimated infrinsic value of a
business. A large margin ofsafety may help guard against permanent capital loss and improve the probability of capital appreciation. Margin of safety does not prevent market loss— all investments contain risk and may lose value. Active
Share is the percentage of a portfolio that differs fromits benchmark.

This material is provided for informational purposes without regard to your parficular investment needs and shall not be construed as investment or tax advice on which you may rely for your investment decisions. Investors should consult
their financial and tax adviser before making investments in order to determine the appropriateness of any investment product discussed herein.

Arfisan Partners Limited Partnership (APLP) is an investment adviser registered with the U.S. Securities and Exchange Commission (SEC). Arfisan Partners UK LLP (APUK) is authorized and regulated by the Financial Conduct Authority and is
a registered investment adviser with the SEC. APEL Financial Distribution Services Limited (AP Europe) is regulated by the Central Bank of Ireland. APLP, APUK and AP Europe are collectively, with their parent company and offiliates, referred
to as Artisan Partners herein. Artisan Partners is not registered, authorised or eligible for an exemption from registration in all jurisdictions. Therefore, services described herein may not be available in certain jurisdictions. This material does
not constitute an offer or solicitation where such actions are not authorised or lawful, and in some cases may only be provided af the initiative of the prospect. Further limitations on the availability of products or services described herein
may be imposed.

The S&P 500 and S&P UBS Leveraged Loan Indices are products of S&P Dow Jones Indices LLC (“S&P DJI") and/or its offiliates and has been licensed for use. Copyright © 2025 S&P Dow Jones Indices LLC, a division of S&P Global,
Inc. All ights reserved. Redistribution or reproduction in whole or in part are prohibited without written permission of S&P Dow Jones Indices LLC. S&P® s a registered frademark of S&P Global and Dow Jones® is a registered trademark
of Dow Jones Trademark Holdings LLC (“Dow Jones”). None of S&P DII, Dow Jones, their offiliates or third party licensors makes any representation or warranty, express or implied, as to the ability of any index to accurately represent the
asset class or market sector that it purports to represent and none shall have any liability for any errors, omissions, or interruptions of any index or the data included therein.

The index (es) are unmanaged; include net reinvested dividends; do not reflect fees or expenses; and are not available for direct investment.

This material is only intended for investors which meet qualifications as institutional investors as defined in the applicable jurisdiction where this material is received, which includes only Professional Clients or Eligible Counterparties as defined
by the Markets in Financial Instruments Directive (MFID) where this material is issued by APUK or AP Europe. This material is not for use by retail investors and may not be reproduced or distributed without Artisan Parters” permission.

In the United Kingdom, issued by Arfisan Partners UK LLP, 25 St. James's St., Floor 10, London SWTA THA, registered in England and Wales (LLP No. 0C351201). Registered office: Phoenix House, Floor 4, Station Hill, Reading Berkshire
RGT TNB. In Ireland, issued by Artisan Parters Europe, Fitzwilliam Hall, Fitzwilliom P1, Ste. 202, Dublin 2, D02 T292. Registered office: 70 Sir John Rogerson’s Quay, Dublin 2, D02 R296 (Company No. 637966).

Australia: This material is directed af wholesale clients only and is not intended for, or to be relied upon by, private individuals or refail investors. Artisan Partners Australia Pty Lid is a representative of APLP (ARBN 153 777 292) and
APUK (ARBN 603 522 649). APLP and APUK are respectively regulated under US and UK laws which differ from Australian laws and are exempt from the requirement to hold an Australian financial services license under the Australian
Corporations Act 2001 in respect fo financial services provided in Australia.

Canada: This material is distributed in Canada by APLP and /or Artisan Partners Distributors LLC, which conduct acivities in Canada under exemptions from the dealer, portfolio manager and investment fund manager registration requirements
of applicable Canadian securities laws. This material does not constitute an offer of services in circumstances where such exemptions are not available. APLP advisory services are available only to investors that qualify as “permitted clients”
under applicable Canadian securities laws.

© 2025 Artisan Partners. All rights reserved.

For Institutional Investors Only —Not for Onward Distribution

P A R T N E R §

1/31/2025 — A2447710KUS



